
Our brand is known throughout the world for representing buyers 

and helping them find homes that fit into their varied lifestyles in 

distinct settings and diverse locales.

ARTFULLY UNITING  
EXTRAORDINARY HOMES WITH 

Extraordinary Lives



I was previously the owner and broker of Paradise Real Estate and in 2016 merged 
my company with Sierra Sotheby's International Realty. I absolutely love, breathe 
and eat real estate! I find great satisfaction in helping my clients achieve their real 
estate goals. It's not about the transactions, its about the people which is my 
favorite part of real estate.

I take pride in providing excellent customer service and I want you to feel good about 
referring me to your family and friends. Professionalism and integrity is very 
important to me.

I am certified in "Directors Role in Professional Standards" with the California 
Association of REALTORS.

As the Operations Manager for Dan Spano, I am here to assist you through the 
purchase or sale of your property. I will walk you through the paperwork required for a 
transaction, along with Dan. We will both make sure all of your questions are 
addressed. Dan and I make the perfect Team for our clients because we are opposite 
sides of the same coin. Where I lack he excels, and vice-versa. As a Team, we are able to 
cover all aspects of real estate in an efficient manner.

Our main goal is our client’s satisfaction. Therefore, we strive to reach that goal every 
day and with every client. As a result, we put in the same amount of effort for the first 
time home-buyer as we do the billionaire buying his 5th vacation home… every client 
receives the same level of attention and dedication.

Amanda Adams

Our Team
Dan’s Lake Tahoe Real Estate team is a group of dedicated real estate professionals 
who are committed to excellent service with integrity and honesty. Your Lake Tahoe home 
buying or selling experience will be the best one possible because of the care and commitment 
of Team Dan.

Whether you’re searching for a luxury home, lake-front home, your cabin in the woods 
or even selling your personal residence, you’ll find our knowledgeable staff ready to help you 
every step of the way..

______________________________________________________________________________________________

Dan Spano



What Clients are Saying
November 16, 2018 – "Very professional, a wonderful resource for most of our concerns. He had a lot of local 
contacts pertaining to our needs. Dan was also helpful being a licensed agent in both California and Nevada. We 
would definitely recommend Dan an Amanda Adams for any real estate needs in the future." – Dave L.

September, 3 2018 – "Dan has such a great knowledge of the Tahoe area. He was a great help to us in finding the 
right home. He looked after our interests and negotiations were extraordinary. He made sure we got the most for 
our money and were completely happy with our home. Dan and Amanda are a great team! "– Mike & Susan T.

May 5, 2018 – “This is my second home purchased with the Dan Spano team. I thought my first purchase with the 
team couldn’t be any better, but then I bought a second property and they exceeded my admittedly high 
expectations. Amanda and Dan went above and beyond to ensure my investment was indeed a great 
investment. They provided me with necessary County documentation and ended up teaching me so much along 
the way. I was impressed by their thorough attention to detail throughout the entire transaction and well after closing. 
I can’t imagine working with any other realtor(s) in the South Lake Tahoe area. They are true professionals and 
experts at what they do! Thank you.” – Melissa V.

March 21, 2018 – “We were staying at The Timber Cove Lodge and walked past Dan and Amanda Adam’s 
office a few times. We went in just to inquire about local properties and ended up working with them. We 
couldn’t be happier. They worked with us from start to finish. Even though the deal is complete, they continue to 
followup and help us deal with issues that come up. We give them our highest recommendation.”– Bruce & Cathy L.

December 7, 2017 – “Working with Dan on the purchase of our Lake Tahoe home was an excellent experience. I 
didn’t know Dan as he was referred to me by another agent helping me look at homes in North Lake Tahoe. Dan is an 
experienced professional agent. He made the process of searching for our dream home stress-free as he said ” it 
needs to be right for you” I’m paraphrasing but this was the just of his message. We found the perfect home and 
Dan made sure we understood the market environment so we could successful secure our dream home. Dan and 
his team made the process stress free for me and my wife. We both feel we have a trusted agent and friend in 
South Lake Tahoe.” – Dan B.

July 13, 2017 – “Dan Spano, our agent at Paradise Real Estate did a fantastic job in finding the right property for us 
to purchase. When we arrived in town he had a list of 10 plus homes for us to tour. After making a decision to 
purchase our condo, Dan and his assistant Amanda Adams were outstanding in keeping us informed 
throughout the process to closing. Because were from out of town, Dan and Amanda met with all inspectors and 
again kept us informed of their findings. Because of their guidance the closing went off without a hitch. After closing 
we have decided to do some extensive remodeling. Again Dan and Amanda have assisted us in locating qualified 
contractors. Amanda has assisted us in finding and coordinating a company to assist in removing some furnishing for 
donations. They both have gone over and above their real estate duties and we could not be more appreciative.” – 
John T.



Home-Buying Process

List Current Property

Conditional Approval 
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Contract Fails

Denied
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Buyer Interview

Loan Application
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Survey/Appraisal

Hazard Insurance/Flood Insurance
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CLOSING
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Will this be your   primary residence?    vacation/investment?  Will this be a 1031 Exchange?    Y    N 

Will you be flipping?  Y   N    How many homes do you own/have you purchased in the past? Current   Past 

Will you be renting it?  Y   N      Short-term       Long-term      When did you last purchase a home? 

What is most important to you in a home? 

How many bedrooms?      Will they all be used as bedrooms? 

Any other special rooms, such as an office/study, family room, great room, media room etc?  

Do they need to be on the same level? Does master need to be on main level? 

How many baths?   Full?    3/4?       1/2?  

Does the master need to have separate tub/shower and two sinks? 

What style of home do you prefer? (ranch style, two-story, etc) 

What architectural style do you prefer? (modern, mountain modern, old Tahoe, log, etc)  

How many living areas?      Living Room  Formal Dining           Family Room Rec Room 

Do you require a view? (Lake, filtered, peek, mountains, forest, meadow) 

What size garage?  How many parking spaces do you need? 

Would you like a deck/more than one deck, patio, landscaping/no landscaping, front yard, back yard? 

Are you looking for high/mid/low elevation?    How do you feel about driving in the mountains/snow? 

Are schools important?      If yes, which ones? 

Will you be commuting to work?      Is proximity a concern? 

How do you feel about HOAs? Would you like a shared beach/pier/amenities in return for HOA fees? 

In what area do you want to live?   Would you consider any other areas? 

What hobbies or interests do you have that would come into play in purchasing a home? 

Do you need to sell your current home before you purchase? 

What do you think the value of your current home is? 

If we found the right home for you today, would there be anything that could keep you from buying it? 

Your Home Search

Continued on next page...



Who else will be involved in your purchase? 

Have you seen any homes that fit your needs? 

 

What is the timing of your move? 

How long do you think you will live in this home? 

When is the best time for you to look at homes? 

How do you plan on paying for your home? 

If you are getting a loan, have you been prequalified by your lender?   Y     N

Please provide the name and phone number of your lender:  

If not, would you be open to me recommending some local lenders?   Y     N

What is your price range for your new home?  

FINANCIAL INFORMATION

Where do you work? 

How long have you been employed with this employer? 

Including taxes and insurance, what monthly payments do you feel comfortable with? 

How much cash do you have available for down payment? 

Does this include closing costs? 

Is there any problem with your credit that you are aware of? 

Have you ever had a foreclosure or a bankruptcy?    If so, when? 

ADDITIONAL INFORMATION

Is there anything else you’d like me to know? 

Your Home Search
(CONTINUED)



LENDER CHECKLIST 

  Identification: Social security card and legible photo I.D.

  Two years most recently filed Federal tax returns: personal and business (all schedules)

  Two years W-2s, K-1s and/or 1099s (if applicable) 

  Pay stubs covering 1 recent month

  Asset account statements - two recent statements, all pages

  Schedule of Real Estate owned, for each property currently owned:

   Most recent mortgage statement

   Homeowners insurance declaration page showing annual premium; 

      OR -  introduction to insurance agent so we may obtain this info for you 

   HOA dues (if applicable)

  Approval to run credit report

Prepare for Your Loan Application

Mortgage lenders require borrowers to provide a multitude of documents in 

order to make accurate lending decisions. This checklist will help you prepare 

for your loan application and enable the lender to process your file efficiently.

Information, such as names, addresses, and balances of financial institutions 

may not be necessary for you to furnish, as the lender will pull that information 

from your mortgage/asset statements.

Be sure to ask your lender about the difference between a prequalification, 

pre-approval, and pre-underwriting. 



Seller Disclosures
ONCE UNDER CONTRACT...

Sellers are required to disclose all that they know about their property 

on a variety of forms. It is important to review them and perform 

your own due diligence on any item that concerns you. By signing the 

forms, you are acknowledging receipt of this information. 

Make sure the inspector has a copy of this prior to the inspection.

I can guide you and refer you to trained professionals should you 

decide to do additional investigations.



As part of the sales contract you have the right to investigate the mechanical, electrical, 

plumbing and structural portions of the property. You may also order any additional 

inspection about anything that affects the property that you deem important. In short, the 

property inspection is for things that you cannot see.

I encourage you to meet the inspector at the end of the inspection so that they may point 

out any concerns about the property and answer any questions. They will give you an 

itemized report for your review.

If repairs are needed, you can request that the seller make them in accordance with the 

provisions of the sales contract, or if they are unacceptable, you may void the contract. 

SQUARE FOOTAGE
The initial measurement is for the purpose of marketing, may not be exact and is not for 

loan, valuation or other purposes. If exact square footage is a concern, the property should 

be independently measured  prior to the inspection deadline.

Property Inspection



As an additional benefit, some sellers provide a home protection plan for the buyer. Home 

warranties are designed to cover the major moving systems specifically mentioned in each 

home warranty contract. If all are working properly at the close of escrow, the warranties 

provide coverage for the failure of these systems for the contract holder (new homeowner).

Heating and Ducting

Water Heater

Interior Plumbing

Oven, Microwave, Dishwasher, Trash Compactor

If the seller of the home you choose does not provide a home protection plan, you can 

acquire the coverage yourself.

Home Protection Plan



    You have a right to do a “walk-through” on the property before closing. Please make 

advance arrangements. We should build this into our schedule.

    Prior to closing we will both receive a copy of your Settlement Statement, which I will 

review with you. This will indicate the amount you will need to provide prior to closing.

   Closing is in the form of wired funds or a cashier’s check, made payable to the title 

company. Typically, the title company will provide the correct figure several days before 

closing. 

   If you will not be at the closing, you may sign the closing documents in advance and the 

 title company handles the rest. Prior to closing, your escrow officer will make  

 arrangements to sign all the appropriate documents, either at your selected location or  

 via a mobile notary.

   Please bring your driver’s license for I.D.

    Arrange for Homeowners Insurance. You will need a certificate of your paid insurance 

premium at closing. Check with your lender to see if your insurance is included in your 

mortgage payment.

    Please be prepared to sign all closing documents two or three days before close of 

escrow to allow sufficient time for your escrow holder to process and record on time.   

    Notify applicable companies of your new address in order for accounts to be set up/

transferred accordingly and to assure continued service.

Pre-Closing Buyer Checklist



Closing Costs 
 WHO PAYS FOR WHAT 

CASH FHA VA CONV

Down Payment Buyer Buyer Buyer Buyer

Pest (Wood Infestation) Inspection (negotiable except on VA) Seller

Property Inspection (if requested by Buyer) Buyer Buyer Buyer Buyer

Property Repairs, if any (negotiable)  Seller Seller Seller Seller

New Loan Origination Fee (negotiable) Buyer Buyer Buyer

Discount Points (negotiable) Buyer Seller Buyer

Document Preparation Fee (charge Seller on FHA/VA) Seller Seller Buyer

Credit Report Buyer Buyer Buyer

Appraisal or Extension Fee (negotiable) Buyer Buyer Buyer

Interest Proration on Seller’s Existing Loan

Existing Loan Payoff Seller Seller Seller Seller

Existing Loan Payoff Demand Seller Seller Seller Seller

Loan Prepayment Penalty (if any) Seller Seller Seller Seller

Next Month’s PITI Payment Buyer Buyer Buyer

Prepaid Interest (prorated for remaining days in month of closing) Buyer Buyer Buyer

Mortgage Transfer Fee

Reserve Account Balance (credit Seller/charge Buyer) Prorate Prorate Prorate

FHA MIP, VA Funding Fee, PMI Premium Buyer Buyer Buyer

Assessments payoff or proration (sewer, paving, etc.) Seller

Taxes Prorate Prorate Prorate Prorate

Tax Impounds Buyer Buyer Buyer

Tax Service Contract Seller Seller Buyer

Fire/Hazard Insurance Buyer Buyer Buyer Buyer

Flood Insurance Buyer Buyer Buyer

Homeowners Association (HOA) Transfer Fee Split Split Seller Split

HOA/Disclosure Fee Seller Seller Seller Seller

Current HOA Payment Prorate Prorate Prorate Prorate

Next Month’s HOA Payment Buyer Buyer Buyer Buyer

Home Warranty Premium (negotiable)

REALTORS®’ Commissions Seller Seller Seller Seller

Homeowners Title Policy Seller Seller Seller Seller

Lenders Title Policy and Endorsements Buyer Buyer Buyer

Account Servicing Set-Up Fee (negotiable)

Escrow Fee (NOTE: charge Seller on VA loan) Split Split Seller Split

Recording Fees (flat rate) Split Split Split Split

Reconveyance/Satisfaction Fee Seller Seller Seller Seller

Courier/Express Mail Fees Split Split Split Split

Wire Fees Split Split Seller Split

Email Loan Documents Buyer Seller Buyer

Note: Prorated items will appear on the Settlement Statement 
as charges for one and credits for the other.



There are various ways to hold title to property 
and the laws vary by state
There are various ways to hold title to property and the laws vary by state. This decision has many legal 
ramifications that can affect you and your heirs. Please seek legal advice before making this decision. Here are a 
few examples of some of the most common ways title can be held.

Sole ownership
The simplest way to hold title to a property is called sole ownership. Sole ownership means that one person alone 
holds title to the property. This is most often used by persons who are single, but a married person 
can also choose sole ownership if his or her spouse is willing to sign a document renouncing any rights to the 
property.

Joint tenancy with right of survivorship
Joint tenancy with right of survivorship means two or more people hold title to the property together. If one 
person dies, the ownership automatically defers to the remaining owner(s).

Tenancy in common
Tenancy in common allows multiple owners to each own a percentage of a property. In this form of holding title 
to the property, an owner can sell his or her percentage share of the property at any time. Owners also can will 
their share to their heirs. The property does not revert to the other owners automatically, in that instance, if one 
of the owners dies.

Tenancy by the entirety
Some states allow joint ownership of a property by a married couple, called tenancy by the entirety. In this type of 
ownership, an owner cannot make a decision about the property without the other’s consent. As with joint 
tenancy with right of survivorship, each of the married partners has full right to the property should the other 
one dies.

Community property
In nine states in the United States, property acquired while married is recognized as community property, with 
each of the partners owning half of the property. As with tenancy in common, each of the partners can will his or 
her half of the property to someone else, unless the community property is owned with right of survivorship.

Living trust
Property can be transferred into a living trust, which can reduce taxes on the estate in the event of the owner’s 
death. However, there is some cost to setting up and maintaining the trust. An estate attorney can assist in 
establishing a trust.

Corporation or partnership
A corporation or partnership can hold title to a property. Each has different rights and arrangements that affect the 
title. Seek legal counsel in order to make an informed decision.

Remember:
How title is vested has important legal consequences. Please consult an attorney to determine the most 
advantageous form of ownership for your particular situation.

Glossary of Closing Fees
Application Fee: This fee covers the cost for the lender to process 
your application. Before submitting an application, ask your lender 
what this fee covers. It can often include things like a credit check 
for your credit score or appraisal as well. Not all lenders charge an 
application fee, and it can often be negotiated.

Appraisal: This is paid to the appraisal company to confirm the fair 
market value of the home.

Attorney Fee: This pays for an attorney to review the closing 
documents on behalf of the buyer or the lender. This is not 
required in all states.

Closing Fee or Escrow Fee: This is paid to the title company, 
escrow company or attorney for conducting the closing. The title 
company or escrow oversees the closing as an independent party 
in your home purchase. Some states require a real estate attorney 
be present at every closing.

Courier Fee: This covers the cost of transporting documents to 
complete the loan transaction as quickly as possible.

Credit Report: A Tri-merge credit report is pulled to get your credit 
history and score. Your credit score plays a big role in determining 
the interest rate you’ll get on your loan.

Escrow Deposit for Property Taxes & Mortgage Insurance: 
Often you are asked to put down two months of property tax 
and mortgage insurance payments at closing.

FHA Up-Front Mortgage Insurance Premium (UPMIP): If you have 
an FHA loan, you’ll be required to pay the UPMIP of 1.75% of the 
base loan amount. You are also able to roll this into the cost of the 
loan if you prefer.

Flood Determination or Life of Loan Coverage: This is paid to a 
third party to determine if the property is located in a flood zone. If 
the property is found to be located within a flood zone, you will 
need to buy flood insurance. The insurance, of course, is paid 
separately.

Home Inspection: You will likely get your own home inspection to 
verify the condition of a property and to check for home repairs 
that may be needed before closing.

Home Owners Association Transfer Fees: The Seller will pay for 
this transfer which will show that the dues are paid current, what 
the dues are, a copy of the association financial statements, minutes 
and notices.  The buyer should review these documents to 
determine if the Association has enough reserves in place to avert 
future special assessments, check to see if there are special 
assessments, legal action, or any other items that might be of 
concern.  Also included will be Association by-laws, rules and 
regulations and CC & Rs.

Homeowners’ Insurance: This covers possible damages to your 
home. Your first year’s insurance is often paid at closing.

Lender’s Policy Title Insurance: This is insurance to assure the lender 
that you own the home and the lender’s mortgage is a valid lien, and it 
protects the lender if there is a problem with the title. Similar to the title 
search, but always a separate line item.

Lead-Based Paint Inspection: Covers the cost of evaluating lead-based 
paint risk.

Loan Discount Points: “Points” are prepaid interest. One point is one 
percent of your loan amount. This is a lump sum payment that lowers 
your monthly payment for the life of your loan.

Owner’s Policy Title Insurance: This is an insurance policy that protects 
you in the event someone challenges your ownership of the home. It is 
usually optional.

Origination Fee: This covers the lender’s administrative costs. It’s usually 
about 1 percent of the total loan but you can sometimes find mortgages 
with no origination fee.

Pest Inspection: This fee covers the cost to inspect for termites or dry 
rot, which is required in some states and required for government loans.  
Repairs can get expensive if evidence of termites, dry rot or other wood 
damage is found.

Prepaid Interest: Most lenders will ask you to prepay any interest that 
will accrue between closing and the date of your first mortgage 
payment.

Private Mortgage Insurance (PMI): If you’re making a down payment 
that’s less than 20% of the home’s purchase price, chances are you’ll be 
required to pay PMI. If so, you may need to pay the first month’s PMI 
payment at closing.

Property Tax: Typically, lenders will want any taxes due within 60 
days of purchase by the loan servicer to be paid at closing.

Recording Fees: A fee charged by your local recording office, usually 
city or county, for the recording of public land records.

Survey Fee: This fee goes to a survey company to verify all property 
lines and things like shared fences on the property.  This is not 
required in all states.

Title Company Title Search or Exam Fee: This fee is paid to the title 
company for doing a thorough search of the property’s records. The 
title company researches the deed to your new home, ensuring that no 
one else has a claim to the property.

Transfer Taxes: This is the tax paid when the title passes from seller to 
buyer.

Underwriting Fee: This also goes to your lender, covering the cost of 
researching whether or not to approve you for the loan.

VA Funding Fee: If you have a VA loan, you may be required to pay a 
VA funding fee at closing (or you can roll this fee into the cost of the 
loan if you prefer). This is a percentage of the loan amount that the VA 
assesses to fund the VA home loan program, however some borrowers 
are exempt from this fee. The percentage depends on your type of 
service and the amount of your down payment. 



If I will:
Exhaust every effort to find a home to meet your needs,

Commit my time, vehicle, support staff, experience and adminstrative 
 expenses to find exactly what you want,

Continue the home search until you either find a home or  
tell me to stop looking;

Will you:
Let me know if your plans change,

Tell me if you want to look at a home listed with another broker, builder,  
or for sale by owner,

Tell me what you like and dislike about the homes we look at,

Tell me if you feel the need to talk to another agent,

Work with me until we find you the right home?

Mutual Agreement
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